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WHERE GREAT DEALS ARE BORN

G A R F  B A X A N D A L L  F O R D

4901 N Isl. Hwy, Courtenay 
334-3161

ON TOP OF MISSION HILL

HURRY INTO YOUR BC FORD STORE 
AND DRIVE  INTO SPRING WITH A GREAT CANADIAN DEAL.

™�

DRIVE INTO SPRING WITH THESE 
INCREDIBLE CANADIAN DEALS MADE JUST FOR YOU.

AUTOMOBILE JOURNALISTS ASSOCIATION OF CANADA

B E S T  N E W  T E C H N O L O G Y  A W A R D

You talk. SYNC listens™. 
A Ford Motor Company exclusive.

WISE BUYERS READ THE LEGAL COPY: *Lease a new 2008 Ford Focus S with 5-speed manual transmission/Ford Fusion SE I4 with automatic transmission for a monthly payment of $199/$269 per month based on a lease annual percentage rate of 4.59%/1.99% and a 48 month lease from Ford Credit to qualifi ed retail lessees, on approved credit. $2,675/$1,750 down payment 
or equivalent trade, fi rst month’s payment and $0 Security Deposit required. **No Security Deposit on most 2008 Ford vehicles (excluding the 2008 Ford Shelby GT 500, Mustang Bullitt, Econoline Cutaways and Stripped Chassis, Ford F-Series Chassis Cabs, Ford Medium Trucks and LCF) effective January 6, 2008 until June 30, 2008. Security Deposit may be required by Ford 
Credit based on customer credit terms and conditions. Total lease obligation is $12,227/$14,662 and optional buyout of $5,347.19/$9,521.64 plus applicable taxes. Some conditions and a mileage restriction of 80,000 km over 48 months apply to all lease offers. A charge of 12 cents per km over mileage restriction applies, plus applicable taxes. †Cash Purchase a new 2008 
Ford Focus S with 5-speed manual transmission/Ford Fusion SE I4 with automatic transmission for $15,899/$22,999. Taxes payable on full amount of purchase price. †Purchase a new 2008 Ford Focus SES starting from only $20,399. Taxes payable on full amount of purchase price. ‡0% annual percentage rate purchase fi nancing on all new 2008 Ford Focus models (excluding 
S)/2008 Ford Fusion models for a maximum of 60 months to qualifi ed retail customers, on approved credit from Ford Credit. E.g., $20,000 purchase fi nanced at 0% annual percentage rate for 60 months, monthly payment is $333.33, cost of borrowing is $0 and total to be repaid is $20,000. This is a sample calculation only. Down payment on purchase fi nancing offers may 
be required based on approved credit. All Lease, Cash Purchase, and Purchase Financing offers include $1,350 delivery allowance and air tax & freight of $1,250 on 2008 Ford Focus S with 5-speed manual transmission/$850 delivery allowance and air tax & freight of $1,250 on 2008 Ford Focus SE and SES with automatic transmission/$2,750 delivery allowance and air tax 
& freight of $1,350 on 2008 Ford Fusion SE I4 with automatic transmission. All offers exclude licence, insurance, registration, PPSA, administration fees and all applicable taxes. ▲Includes 6 month prepaid subscription. See your Ford of Canada Dealer or contact SIRIUS™ at 1-888-539-7474 for more information. “SIRIUS” and the SIRIUS™ dog logo are registered trademarks 
of SIRIUS Satellite Radio Inc. ■ Sync™ is optional on most new Ford vehicles and standard on selected Lincoln vehicles. Driving while distracted can result in loss of vehicle control, accident and injury. Ford recommends that drivers use caution when using mobile phones, even with voice commands. Only use mobile phones and other devices not essential to driving when it is 
safe to do so. ▼Fuel consumption ratings are based on Transport Canada approved test methods. Actual fuel consumption may vary based on road conditions, vehicle loading and driving habits. •Some conditions may apply to the Graduate Recognition Program. See Dealer for details. Dealer may sell or lease for less. Limited time offers. Offers may be changed or cancelled at 
any time without notice. All offers are mutually exclusive and cannot be combined.  Dealership may have limited quantities. Factory order may be required on 2008 Focus S models. Allow 8-10 weeks delivery on factory orders. Dealer trade may be required. Some conditions apply. See Dealer for details.

IncludesEXCLUSIVE   CANADIANDELIVERYALLOWANCE†

• Duratec 2.0L Engine • Chrome 2 Bar Grille • Clear Tail Lamp Lenses • Side Air Bags 
& Side Air Curtains • SIRIUS Satellite Radio w/6-Month Prepaid Subscription▲ 

• AM/FM/CD/MP3 Player • Optional Environment Colour Instrument Panel

WITH THESE
NADIAN DEALS MADE JUST FOR YOU
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FUEL ECONOMY▼ 5.7L/100KM HWY & 8.5L/100KM CITY FUEL ECONOMY▼ 7.0L/100KM HWY & 10.2L/100KM CITY

YOUR CHOICE OF 2008 
FOCUS S 2DR OR 4DR
LEASE FOR

$199* 
AT 4.59% APR

for 48 months with $2675 down 
No security deposit required.** 

YO U R  G R E AT 

CANADIAN
PRICE

OR CASH PURCHASE FOR

offers include air tax & freight of $1,250 
and delivery allowance of $1,350

$15,899†

2008 FUSION SE I4
LEASE FOR

$269* 
AT 1.99% APR

for 48 months with $1750 down 
No security deposit required.** 

YO U R  G R E AT 

CANADIAN
PRICE

Focus SES shown 
with optional equipment $20,399 MSRP†

FUEL ECONOMY▼Y  7.0L/100KM HWY & 10.2L/100KM CITY

• 2.3L Duratec I-4 engine • Automatic transmission • 16” aluminum wheels 
• Spoiler • AM/FM stereo/single CD with MP3 capability • Air conditioning • Power 

heated side mirrors • SIRIUS™ satellite radio including a 6 month subscription▲

on all new 2008 Fusion

OR CASH PURCHASE FOR

offers include air tax & freight of $1,350 and delivery allowance of $2,750

60 MONTH 
PURCHASE FINANCING0% APR

‡$22,999†
WITH

OR CHOOSE

on all Focus SE and SES models

60 MONTH 
PURCHASE FINANCING0% APR

‡
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(Continued from page  B1)

The route and elevation, Howard 
explains, can vary depending on the 
pilot and the weather.

Howard prefers to fly low, even on 
the sunniest days.

When his passengers prefer, he’ll 
glide over the water watching for sea 
lions on uninhabited smaller islands, 
floating over sheep on one of the 
islands off Lasquiti and if he’s lucky, 
finding pods of dolphins swimming 
just under the water’s surface.

“I think this route is more scenic 
than our scenic flights,” Howard offers 
as he points out the name of different 
islands on the route.

“My favourite is seeing the mist 
come off the mountains and sitting 
here in this warm cab.”

Air service to Vancouver is not new. 
Those wanting to skip the ferry line-
ups, have had the option to fly direct 
to Vancouver International Airport’s 
south terminal via Pacific Coastal 
Airlines scheduled service to 
Vancouver’s south terminal at a simi-
lar price for some time.

The route is perfect to catch a con-
necting flight or to do business in the 
Lower Mainland.

For a more direct downtown route, 
politicians, anglers and business peo-
ple can charter flights to the Valley for 
a price.

Many of the same people have sim-
ply driven to Nanaimo to catch one of 
West Coast’s flights to Vancouver for 
its speed and ease.

The new service is different.
West Coast Air offers downtown-to-

downtown service three times a day - 
enough to get a Vancouver business 

person to Comox for an early morning 
meeting and back in time for dinner, or 
even a late lunch.

Company president and CEO Rick 
Baxter also hopes the service will attract 
tourists and tours to the Valley and 
points north.

“Our ultimate goal is to have a twin 
otter on this route,” said Baxter, which 

would bring the flight capacity to 18 
passengers.

He hopes to offer the service to 
Rendez-Vous Canada, Canada’s largest 
tourism trade conference targeted at 
selling Canadian tourism products to 
the international market.

This year’s conference will be held in 
Vancouver in May.

“This will be one of the new and 
exciting products we present,” he said.

West Coast’s scheduled service start-
ed April 1, with flights busy with recre-
ational and business travelers but will 
continue into the slower tourist season 
as well.

“We’re in this for the long term,” 
Baxter said.

Already, the ease of service has some 
Valley business leaders crossing their 
fingers and hoping that the flights will 
grow bringing with it another, much 
smaller “WestJet effect” that has opened 
up the recreational housing market to 
Calgary and Edmonton.

“I think, initially, we underestimated 
the effect that first WestJet flight had on 
Comox,” said Comox Valley Economic 
Development executive director John 
Watson. “In the same way I think we’re 
underestimating the impact of West 
Coast Air and its impact on the Comox 

The gang’s all here. There’s snow, snowboards, shellfish cheese and wine, for all who will listen to an Invest Comox Valley press trip to 
Vancouver announcing the new scheduled service to Nanaimo.

Harbour.”
Comox Mayor Jim Brass said arrival 

was a bit of a coup for Comox, as 
West Coast’s only other scheduled 
flights run out of the major urban 
centers of Nanaimo and Victoria.

The timing couldn’t be better for 
Peter Gibson, executive director of 
Mount Washington Alpine Resort, 
which recently signed a training con-
tract with the Swedish National nor-
dic and biathlon teams for the 2010 
Olympics.

The Canadian Snowboard Team has 
also followed suit.

“I think the logistics of getting 
teams of people to the Valley will 
require vans and ferries, but this will 
be invaluable for coaches and people 
who need to go back and forth to 
Vancouver,” said Gibson.

The resort is in the process of pitch-
ing its slopes and services to Olympic 
teams, and easier, faster transporta-
tion routes to Vancouver go a long 
way to securing sites.

At least one Vancouver resident, 
whose business does work with the 
Invest Comox Valley, says the flight 
gives him the opportunity to come up 
more often.

“It’s certainly a whole lot easier 
than it ever was before,” said Bruce 
Wilkie, of MarketPulse Strategic 
Direction Inc. “We’re also thinking 
about investing there. We definitely 
have more opportunity to come up 
now and look at our options.”

For Valley residents wanting to get 
to a hockey game, concert, medical 
appointment or just a romantic date 
with a loved one, the flight will add a 
whole new meaning to whisking 
away to Vancouver.

At $149 one-way plus tax, the fight 
isn’t the cheapest way to travel but 
the scenery is worth it.

The flight from Nanaimo is $75.50, 
but you still have to drive to Nanaimo 
and back.

West Coast Air is offering quick 
ticket books of 22 tickets to reduce the 
cost.  Pay as you fly books of 25 tick-
ets and monthly invoicing books are 
also available. 

cwiens@comoxvalleyecho.com

Celebrating
Valley’s new
air service

“I think we’re underestimating 
the impact of West Coast Air 
... on the Comox Harbour.”


